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tive director of research for Beacon Eco-
nomics, told the Business Journal.

“Theoretically, interest rates should go
up in the U.S. as the economy improves.
But that assumes a lot of other things are
not changing, one of which is the state of
uncertainty around the world,” Kleinhenz
explained. “We also know that whenever
there are spikes in uncertainty the U.S. is
[considered] the safe haven, so a lot of
money goes to the safety of the U.S. treas-
uries and that tends to push interest rates
down here.” The recent Brexit vote and
uncertainties about China’s economy have
been creating this dynamic in 2016, he
noted.

Uncertainties about recent events in
Europe and China are also making it un-
likely that the Federal Reserve will raise
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| of low interest
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makes investments
in apartments in
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its federal funds rate, which is directly
tied to interest rates, according to Califor-
nia Association of Realtors (CAR) Econ-
omist Jordan Levine. Interest rates for
both short-term and long-term loans and
mortgages are likely to stay below 4%
through the first half of 2017, he said.

Robert Camerota, senior vice president
of residential lending operations for
Farmers & Merchants Bank, said he does-
n’t expect interest rates to increase in the
next four to six months unless the U.S.
starts to see overwhelmingly positive job
gains. “But I don’t anticipate that happen-
ing,” he added.

In the short run, low interest rates are
going to boost demand for single-family
homes, Levine said. “You are going to
have low rates that are going to make
mortgages more affordable for our do-
mestic residents — for Californians and
Angelenos,” he explained.

Camerota said Millennials in particular

b

West Ocean Towers Condominiums
This quintessential, uftra modem, luxury high rise located in downtown Long Beach is
walking distance to the Aquarium Of The Pacific, Shoreline Village, The Pike and Restaurant Row.
Offering 24-7 security and concierge services, a sparkling heated pool, spa, outside shower, pool
side fireplace, BBQ areas, two separate fitness centers, two wine storage rooms, numerous
conference rooms, two banquet rooms, an elegant lounge, media room, billiard room,
and a guest suite available for residents by reservation.

Call Mary today Text "3852689" to 79564 for virtual tour.
for your private tour of
this magnificent property
Mary Whiredge
562-500-2700
www facebook.com/MaryWhiredge1

Coldwell Banker Star Realty
610 PCH Suite 100 Seal Beach, CA 90740
BRE#01180489

Call Barbara Irvine-Parker
for showing appointment.

(562) 208-9726
barbarairvineparker4@msn.com
www.barbaradrealestate.com
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" In The Heart Of Downtown Long Beach.

FABULOUS HARBOR PLACE TOWER
OCEAN AND CITY VIEWS

Harbor Place Tower On Ocean Blvd.

One And Two Bedoom Condos With
City And Ocean Views Just A Short
Distance To The Beach,

Great Restaurants, Pine Avenue,
The Pike, Shoreline Village,
Convention Center And Many More
City Attractions. Harbor Place Tower Is
A 23 Story High Rise With Pool, Spa,
Fitness Center And Sauna.

Call Barbara For Private Showing
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127 -Unit Apartment Complex In
Long Beach Sells For $35.3 Million

The Patio Garden Apartments at 4874 E. Los Coyotes Diag. has sold for $35.3 million or $277,953
for each of its 127 units. Institutional Property Advisors (IPA), a division of Marcus & Millichap, han-
dled the transaction. Patio Gardens was built in 1958 and consists of 19 buildings on 5.87 acres
with amenities such as a fitness center, laundry facilities and garage parking. About 80% of the
units have patios or backyards. IPA executives, who represented the seller and procured a buyer, in-
volved in the transaction were: Executive Directors Greg Harris and Ron Harris; Senior Directors
Kevin Green and Joseph Grabiec; Director Paul Darrow; and Associate Michael DiSimone. Neither

the seller or buyer were identified. (Photograph provided by IPA)

are likely to view low interest rates as an
opportunity to get into the housing mar-
ket. “The Millennials are probably the
biggest buying market out there today,
consumer-wise. They are out there look-
ing and they are looking hard,” he said.
“Their challenges are the large down pay-
ment and affordability.”

Home prices in Southern California
and in Long Beach have increased by 5%
year over year, according to Geoff McIn-
tosh, president-elect of CAR and owner
of Long Beach’s Main Street Realtors.
Sales prices for detached homes and con-
dos in Long Beach have been increasing
steadily over the past few years thanks to
low interest rates boosting demand, McIn-
tosh explained. Because the inventory of
homes for sale in Long Beach is so low,
the dynamic of high demand and low sup-
ply is boosting sales prices.

The current inventory of single-fam-
ily homes for sale in Long Beach would
be exhausted in 1.8 months given the
current rate of sales transactions if no
new homes were listed, McIntosh ex-
plained. Overall, the total inventory of
homes for sale statewide is three
months. “There is slightly more inven-
tory in the condo market, but we’re talk-
ing about 2.1 months of inventory
locally. There is [essentially] nothing
for sale,” McIntosh noted.

Thanks to global uncertainties,
Mclntosh expects interest rates to re-
main low and for these trends to con-
tinue putting pressure on sales prices.
“I would never have imagined rates to
remain this low for this long, nor could
I have fathomed that we would see a
global event that would cause our mort-
gage rates to drop from historic lows,”
he said. “But indeed we have. Brexit
has definitely impacted the global fi-
nancial markets. We saw an immediate
decline in mortgage rates, and the an-
ticipation . . . is that we will continue
to see benefits of those low interest
rates for probably another 18 months or

two years while everybody sorts out all
the financial implications.”

Although increasing prices of homes
impacts housing affordability, low interest
rates help make up for the cost via low
monthly payments, according to Klein-
henz. “With low interest rates, even with
the tight qualifying standards, at least in
principle you’ve got a larger pool of
would-be homebuyers because of the fact
that mortgage rates are so low,” he said.

“If you can find something, buy it
now,” MclIntosh said. “You really will
never see lower interest rates than this. It’s
unbelievable.”

Interest rates are having a similar effect
on the local multi-family market. Eric
Christopher, senior associate specializing
in multi-family properties for Long
Beach-based INCO Commercial, said he
might expect to see a half-percent in-
crease in interest rates in 18 months.

Low interest rates and rising rental
rates in Long Beach make for “a really
good cash flow equation” for multi-fam-
ily investors, Christopher said. “You’ve
got rents that are going up and interest
rates that are staying the same or actually
going down. So what those two things
provide is the buyers being even more ag-
gressive,” he observed. “If you can raise
[rental] income and you have got an inter-
est rate like we do, it’s a winning equation
for at least five to seven years when you
are fixed-rate.”

As in the single-family market, high de-
mand and low supply have caused sales
prices for local multi-family properties to
increase, impacting affordability. “Now,
in this market, the high prices are kind of
being just offset in people’s minds with
the [low] rates,” Christopher said.

“The low rates and improving economy
are going to keep upward pressure on de-
mand,” Camerota said of the picture for
residential real estate moving forward.
“The question is: how do we find the sup-
ply to fulfill that demand?” m



